Playing Baseball in Network Marketing

“How to Hit Homeruns With Your Prospects”
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The Bases By the Numbers

Let’s “Play Balll”’

1st Base - Invite: Invite your prospect to look at your opportunity. If
they are open, send them to 2nd Base

2nd Base - Expose: Send the prospect thru your system. Let the system
do all the work of telling and selling. Once thru the system, follow up and in-
vite to 3rd Base.

3rd Base - Close: Bring your prospect to a 3 Way Call with your upline
team member or your team’s 3rd Party Validation Call.

Home Run: Joins your Team (business)! You Scored!!! Now teach them
how to... “Play Ball!” Remember, it’s not what works that counts, it’s what
duplicates!




62021.:3p03ssed
00TE-2EV-2TL
uJelse INd 008

w02 AepsInylqse MMM
(rewi04 Jeulgapn)
118D Aued pig
uJa1sed INd 00:2

w0 AepsINyIps MMM
JUSAT Jeulgapn oA
aseaMoys

anIT Appequosuods
uJas1ses INd 00:T

Aepsany_L

6¢0¢Yy/:8p0odssed
00TE-CcEV-CTL
uiaises N4 00-8

Aepsaupapn

6¢0¢Yy/:8p0odssed
00TE-CEV-CTL
uiaises N 00-8

Aepsan |

W09 APUOLLPS’ MMM
JUSAT Jeulgapn oAl
aseaMoys

anIT Appequosuods
u.s1ses INd 00:6

M [ 1osuodg
v . umy %
N WO 4
g g
. aseg IS

3s01)

aseq pag

aseg pug

Builaddep HJ0MIaN ul jjeqaseg Buiked

iAlleaneweuaq sanosdw| ssaiboud ‘payioday pue painsedj si SSa4604d UsYpy “sanosdui] ssaubouad ‘painsedly si ssalboad uayp

Sssaulisng uo swil |

paJosuods #

(sAepn €) saso|D #

seansodx3 #

S9NAU| #

s[e10| Aepuns Aepanjes

Aepri

Aepsany_

Aepsaupajn

Aepsan_

Aepuop

NESIV
13d [e0D

(er1eenen 1) paeO0Qqald092S ssaulsng AN




Playing Baseball in Network Marketing

“How to Hit Homeruns With Your Prospects”
Game Tips

Playing Tip #1: Follow The Rules
Success in your Network Marketing business is no secret. Regardless of the product or service you represent, the proc-
ess is the same. Your “game plan” is to get people into your system, following a consistent and duplicatable process.

Playing Tip #2: 1st Things First

Just like in the game of baseball when you get a hit, you don’t run directly to 3rd Base before running to 1st and 2nd
do you? No—there is a set path to success in place to score. So it is with your business. It is very important to “run the
bases” in sequence every time and teach your new players to play the same way.

Playing Tip #3: 1st Base

This is where it all starts. If you don’t INVITE anyone to review your incredible business opportunity, how can you
score? The more you INVITE, the more you score, the more money you make ! So, if your business is not growing
fast enough, simply invite more people to look at it.

Playing Tip #4: 2nd Base

Here is where having a marketing system is sooooo powerful. It does this part for you and will sift, sort, and let you
know who the real players are. Its job is to EXPOSE your message 24/7 for you. All you have to do is take your pros-
pect that wants to lean more, enter them into your system and let it EXPOSE them to your powerful opportunity. Then
coach them (qualified prospect) to 3rd base.

Playing Tip #5: 3rd Base

This is a very important step. Here is where we can teach your prospect how you (and them when they join) work as a
team. How, simply 3-Way them into a conversation with your coach (sponsor) answer any questions they may have
and CLOSE them into your business. In the case of SponsorDaddy, simply invite and bring (3 Way) to our 3rd Party
Validation Call. Important—don’'t bring them to 3rd base until they have been through 1st and 2nd.

Monday Tuesday Wednesday Thursday Friday

8:00 PM Eastern
712-432-3100
Passcode:742029

8:00 PM Eastern
712-432-3100
Passcode: 742029

2:00 PM Eastern

(Webinar Format)
www.3bthursday.com

8:00 PM Eastern
712-432-3100
Passcode:742029

Playing Tip #6: Home Runs
Congratulations! You Scored!! Now, want to score (SPONSOR) some more? Simply repeat the process persistently
and consistently and you will!

Playing Tip #7: Keep Score

Using a scoreboard to track your business results is critical to you and your teams success. You will easily identify why
you are succeeding or not growing based upon this one simple piece of paper. Print it out each week, set your goals and
take all out action to achieve them. Share your scoreboard with your coach each week to review and refine your game
so you keep scoring. Remember, the Scoreboard Never Lies!

Playing Tip #8: Teach the System
This business is not hard. You simply have to follow the system and teach your new team members to do the
same. Remember, its not what works that counts, its what duplicates and scores!




